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Globalization has created a need
for a company with a constant presence
everywhere for safer deals and faster results.

WPN mission is to connect companies
worldwide by providing a trusted platform
for B2B transactions with local
representatives around the globe

and an expert staff devoted to finding
the best business partners in the market.
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— BOARD OF MANAGEMENT —

Eli Markovetski Sharon Zikri Shira Markman Yaniv Wolff
Founder & CEO VP of Operations Community VP of Finance
and Sales Manager
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Maria Goltzman Or Katz Yuliya Koval Ahmet Ceylan Rob Johnson

Account , Director of Rep. Campaign Director of Turkey i t - . Manager of the

manager & Branches Operations & Middle East US and North
Manager " \_America
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Gianluca Montalbano @ Victoria Zheng Victor Marco Jimmy Jack Sonia Broglio

Manager of ltaly Manager Manager Manager of Manager of

and Europe of China of Australia Nigeria and Brazil and South
and Oceania Africa America
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CREATE & MANAGE
GLOBAL BUSINESS
OPPORTUNITIES

WPN is a success-based platform matching
selected BizDev experts with companies
looking to expand their B2B activities
worldwide.

WPN launches collaborations between
Independent business developers

in the company’s home country and business
developers already involved in the targeted
markets and sectors.
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— CAMPAIGN PROCESS —

: [dentify business
Meet with strategy team partners target
1 1
Client needs new business Learn client needs Build a Successful olglt?r?]?zgee;[:rpge;gg’d?rnedct WPN - Platform
opportunities & expe:ctatmn Strategy plan marketing campaigns of repres?ntatwes
Building a successful Advertise on Social
Market research for GBO marketing campaign o-mals platform

1
Meetings
Coordinating client

| . Addressing potential :
meeltlngs Lemel  Filtering relevant prospects Cgm® partners questions O Calls
1

Execution - Managing
and screening relationships

I
In person — Physical

. , with prospect partners
Social media
meeting Updating the client I
T WPN web
Correspondence and
oon el Negotiation . Hands on account
The client chooses the ' Execution of the manager
: : Price offer agreement
right business partner I
Signirl1g the Obtaining ?jll required
necessary documents
Ir&spectiorp} 01; the contract Y I
product in the factory
s performed by a au?r?grlljtrinc%[ﬁon
qualified representative
1
The delivery reaches

ek secure LC payment
the destination. b

e Inspection and security

I
Shipping and tracking

WPN representative provides
confirmation that the
product has been
received as promised

The customer confirms
the product's integrity.

Satisfied customers

and Final paymant
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ATO Z SOLUTION
AROUND THE GLOBE

Closing a Deal- execution, follow through
on the agreement and secure payment.

Hands on- accompanying the negotiation process
and correspondence with decision makers until
the transaction closes.

locate and connect- customers with relevant
decision makers in companies worldwide
(according to the customer's definition).

Exposure- marketing strategy and implementation
to reveal customer products / services to relevant
companies around the world.
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Focusing on completing deals,

WPN is dedicated to helping
companies find the best partners in
the world to close deals.
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GI.UBAL
MARKETING
SERVICE
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— 30, 60, 90 DAY STRATEGIC PLAN—

First Month

e Determine the business partner for the client e 30 Day milestone meeting

o Market research e Payment for the second month

e Develop client global campaign strategy e Manage communications

* Produce a High Quality Advertisement e Scheduling joint meetings

o Advertise on WPN platforms e Provide constant follow-ups

e Targeted approach to relevant parties. e (lient chooses prospect to negotiate a deal
e Promotion of the ad design e Second promotion of the campaign

® Manage communications e Provision of a monthly report

® Provision of a monthly report

* |t depends on the client whether they will sign an agreement and finalize a deal.
** Please be aware, the duration of your project may take longer than 90 days, depending upon your agreement with your selected partner.

60 day milestone meeting

Payment for the third month

Provide constant follow-ups & updates

Scheduling joint meetings with new prospects
Continue negotiation with the chosen partners
Hopefully client signs an agreement

with the chosen prospect™

Accompanying the fulfilment of the agreement™*
Provision of a monthly report

Conclusion of campaign - feedback from the client



W s RIDPRONET

\ﬁ'/ JUST DO BUSINESS

JOW THE PROGESS
S CARRIED OUT?

WPN oversees the implementation of the
agreement and participates in the process until
It is completed.

C\osing team
=g 7

WPN provides assistance with the negotiation
processes between the parties, up until the
client signs an agreement.

WPN communicates proactively with
prospects on a regular basis on behalf
of client interests.

WPN implements the campaign strategy to
bring prospects to the table and achieve results.

WPN works closely with clients to determine
the target markets and ideal business partners.
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A\ CLosiNe
TEAM WPN closing team assembled to handle the deal

and accompany the client and selected partners
to ensure the success of the deal.

e Monitoring closure process

* Provide assistance in the local language

e (Conduct site inspections and quality assurance

e Maintains records and authorizations of all documents required
e Monitoring correspondence and updates among parties

* Manage and coordinate the delivery of your goods and services

Yasin Simsek Raymond Huang

Rob Johnson Maria Goltzman Gilmara Blagojevic'

Jimmy Jack Yuliya Koval
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NEGOTIATION

TEAM Assists clients evaluate and negotiate with potential
business partners and establish successful business
relationships with their chosen prospects.

e Negotiations with the various prospects to filter those who met all the requirements

* [ntroduce clients to potential business partners

e Provide the client with a report of all potential prospects, along with a detailed offer list

e Assist the client in negotiating a contract with their chosen partners

e Accompany the transaction and handle communication, follow-ups, and updates among the parties
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Charles Okurut Eduardo Mehmet Dem|r0|0glu Aown Muhammad Yaniv Wolff Victoria Zheng
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Manage daily interactions with potential prospects, provide GBO information and conduct
first meetings. Preserve client time by identifying suitable business partners.

e Engage with potential prospects on a day-to-day basis on behalf of the client

e Conduct first meetings and calls with interested prospects as a way to save clients
time and filter only the interesting ones

* |nvestigate and collect data on potential business partners

e Maintain detailed report tracking campaign progress, engagements
and correspondence with prospects

e Update client on a weekly basis on progress
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Sonia Broglio Winny Routray Vusi Mafulela Freda Asare Milton Income Ahmet Ceylan Laura Nyamukapa

Jayson Chewa
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Executes and performs campaign strategies to achieve
results and bring the relevant prospects to the table.

e Add GBO campaign ads to WPN website

e Promote the campaign on different business platforms and through social media channels
e |dentify GBO's largest markets and sectors

e Report on identified organizations and decision makers according to client guidelines

e Direct engagement with decision-makers approved by the client

e Consult with the client every week to track current progress and discuss new ideas

Francious Udoudom Phillip Nochomowitz Zhu Rene Yaacov Lampner Cumhur Alevli

o

Tomasz Skorupa

Fernando Armando
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STRATEGY 1

TEAM Work closely with the client to develop campaign
strategies that are tailored to their needs.

e Appoint a campaign manager to be your primary contact
e (Conduct a kick-off meeting with the strategy team to discuss your requirements,
vision, and expectations
e Develop a global campaign strategy to promote your GBO directly to relevant business partners
e (reate a profile to identify your ideal business partner
e Collect information, documentation and graphical material for campaign needs
e Produce a High Quality Advertisement
e Conduct weekly campaign update meetings

~

ova  Atsebeha Gebremicheal Yoel Bauchner Vivi Kleisner [saac Mostovicz

Victor Marco Federica Grassi
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BENEFITS

One platform — Infinite business opportunities

—000o—

Global presence and activities in every industry

—000—

Professional management of fast processes

—oo—

Transparency during the entire process

—000o—

Full support until the deal i1s complete

—o00o—

Committed to success and delivering results
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><] Info@WorldProNet.com
@ www.WorldProNet.com
(© Eliezer Ben Yehuda 20/1, Rehovot, Israel




